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What are Preferences?

What are Preferences?

1. SELECT  100  BUYERS

Browse  the  full  ILTM  buyer  

directory,  applying  filters  to  find  

your  favourites .

2. ORDER YOUR LIST

Rank  your  selections  by  priority,  placing 

those  you’d  most  like  to  meet  at  the 

very  top

Once  preferences  close,  our  system  will  schedule  as  many  meetings  as  possible  based  on:

MUTUAL  PREFERENCES

Meetings  are  prioritized  when  both 

you  and  the  buyer  select

each  other.

RANKED  PREFERENCES

The  higher  a buyer  is on  your  list 

the  better  the  chance  of securing 

a meeting.

MUTUAL  AVAILABILITY

Both  you  and  the  buyer  must 

have  open  time  slots  for  a match 

to  occur .

Simply put, it’s a list of buyers you want to meet at the event. Here’s what you need to do:



Searching

Searching
Use the Filters to refine your search and 

click Apply to view results.

“Regions of Interest” Locations where the buyer 
is looking to source products from.

“Client’s Location” Areas where the buyer has 
clients, such as representing US travellers.

“Office Location” Areas where the buyer is 
based, e.g., Head Office in Australia.

“Products of Interest” The products and services 
the buyer intends to do business with.

“Company Type” The nature of the buyer’s job 
function, e.g., private travel designer.



Hot Leads

Hot Leads
View  buyers  who  have

already  added  you  to  their  list.

“Buyer  Preference ” Use  this  checkbox  to 
isolate  all  buyers  who  have  selected  you.

“Select  all”  Use  this  button  to  add  all 

interested  buyers  to  your  list  instantly.

“Wants  to  meet”  Use  the  star  tag  to 

quickly  see  which  buyers  are  interested 

in you.



Saving

Saving
Need  to  repeat  a search ? Save  

your filter  to  make  it  easier.

Set  your  filters,  then  hit  “Save  Filter”.
Give  it a name  and access  it anytime  under
“Saved  Filters”.



Adding

Adding
Want  to  meet  an  buyers?

ADD them  to  your  list.

If you're  already  working  with a  brand and  
prefer  to  prioritize  new  connections, you  
can BLOC K them  from  pre-schedule 
appointments.

You  can  block  up  to  50 buyers, preventing  a 
matched  meeting,  but  you can  still  connect  
during  the  self  schedule appointments  
stage.

Categories that match 

your search

are highlighted.



Ranking

Ranking
The most crucial step!

Create  a priority  list  of the  exhibitors  you  want 
to  meet  by  ranking  your  preferences,  with  the 
most  important  companies  at the  top.

When  managing  your  preferences,  you  can:

• Drag  to  Reorder

• Click  to  Reorder

• Click  to  Delete

Mutual  preferences  are 
highlighted  in your  list



Bulk Action
You can now perform bulk actions to simplify ranking.

Bulk Action
You can  now  perform  bulk  actions 

to  simplify  ranking.

After  applying  a filter,  use  either 
button  to:

• Move  preferences 
to  the  top

• Send  preferences 
to  the  bottom

Use  the  ‘Expand  All’  button  to  view 
more  details  for  each  preference.



For  any  questions  about  completing  your  preferences, 
please  email  the  ILTM  Customer

Success  Team  at  customeronboarding@rxglobal.com

Need Help

Need Help

mailto:customeronboarding@rxglobal.com
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